Navistar Remains Top of the Class for Medium Duty
Trucks

International Trucks No. 1 Selling Medium-Duty Commercial Truck Brand 20 Years and Running*

WARRENVILLE, IIl. - (September 8, 2010) - As International® brand medium-duty
commercial trucks reach their 20th consecutive year as the market share leader,
Navistar is not resting in its efforts to meet and exceed the needs of medium-duty truck
customers. Along with great products like the all new MaxxForce® 7 V8 and the
introduction of the all-new Class 4/5 International® TerraStar® work truck this fall,
Navistar is implementing a series of comprehensive sales training “boot camps” to get
dealer sales representatives up to speed with the myriad of advantages delivered by
International medium-duty trucks.

An International ® TerraStar®

“Our medium-duty trucks have been the benchmark in the industry for past three
decades,” said Jim Hebe, Navistar senior vice president, North American sales operations. “With our innovative,
dependable line-up of products and customer-focused support capabilities, we have no intention of
relinquishing our leadership position in this important segment.”

Medium-Duty Boot Camps

Over the next several weeks, dealer sales representatives from International dealerships across the United
States and Canada are participating in a series of in-depth, comprehensive sales training events. Along with
insights into the features, benefits and service support for the International DuraStar and International
TerraStar, these “boot camp” training sessions also include a deep-dive competitive analysis and a ride-and-
drive opportunity of all leading medium-duty competitive products.

“We're providing our dealer network with the tools and information they need to serve their medium-duty
customers,” added Hebe. “We know we have the best products and after-sales support in the industry and we're
giving our people the first-hand experience to demonstrate our capabilities.”

All-New MaxxForce 7 V-8 Turbodiesel Engine Offers 300 Horsepower, 660 Ib-ft. Torque

The all-new 6.4-liter MaxxForce 7 includes a new rugged 300-horsepower, 660 Ib-ft torque model that offers
medium truck owners outstanding fuel economy and low overall cost of ownership. The MaxxForce 7 powers all
standard-cab models of the Class 6/7 DuraStar and the new Class 4/5 TerraStar commercial trucks.

“The MaxxForce 7 V-8 marks one of the most significant product upgrades in our history as we met the market'’s
challenge for big power from an efficient, reliable and durable platform,” said Mike Cerilli, vice president,
marketing, Navistar Truck Group. “Customers whose business involves pickup and delivery, towing and
recovery, landscape or emergency vehicles such as ambulances, will find the MaxxForce 7 to be the perfect fit
for their operations with true commercial vehicle power, durability and capability.”

The All-New Class 4/5 International TerraStar

As the International TerraStar hits the market in the weeks and months ahead, it will set a new standard in the
Class 4/5 truck market with a wide range of commercial-duty features—from its commercial-duty MaxxForce 7
V-8 diesel engine to the largest, roomiest cab available.

“The International TerraStar comes from the same blood lines as the rest of our commercial truck line-up,”
Cerilli added. “Its commercial-duty design will change the game in the work truck market by offering one of the
most capable, most versatile and most drivable trucks in its class.”

At the heart of the new International TerraStar is its all-new 300 horsepower, 6.4-liter MaxxForce 7 V-8 engine,
delivering 660 Ib.-ft. torque. This engine features a compacted graphite iron (CGIl) block which offers high
strength without added weight. The MaxxForce 7 will be matched with a commercial-duty Allison 1000
transmission to optimize its power output.

The TerraStar includes MaxxForce Advanced EGR emissions technology, the only no-hassle emissions
technology in its class. With MaxxForce Advanced EGR, customers won’t have the worry or inconvenience of
finding or filling liquid urea. And, with no added SCR aftertreatment equipment, the TerraStar provides a clean,
clear chassis for easy body and equipment mounting, with no added weight.

While built on a strong and durable commercial-duty platform, the TerraStar is also easy to operate. The
TerraStar has best-in-class visibility—38 percent more than the market leader. And, with an industry-best 107-



inch BBC (bumper to back-of-cab) length, it offers outstanding maneuverability in even the tightest work
environments.

The TerraStar features a true commercial-duty truck cab with 30 percent more cab interior space than the
market leader, allowing plenty of room for three adults to fit comfortably in the front seat. The TerraStar will
also be offered with optional extended cab or crew cab configurations. The TerraStar delivers unmatched
serviceability with a commercial style tilt-away hood that offers unobstructed access to the engine
compartment, making routine and schedule maintenance quick and easy.

In addition, the International TerraStar features the International Diamond Logic® electrical system, one of the
most advanced electrical multiplexing architectures available in commercial trucks. Diamond Logic maximizes
ease of body integration and helps deliver a number of smart, customizable features for added convenience
and safety—such as automated pre-trip inspections, headlights on with wipers, interlocks, programmable
switches and more depending on the application.

“With the introduction of the International TerraStar powered by the MaxxForce 7, there is no other truck
manufacturer in the industry today with as complete a line-up of integrated trucks and engines,” Hebe added.
“The addition of TerraStar gives us a product line-up that can serve virtually any truck need, spanning from
Class 4 to Class 8.”

The Legendary Reliability of the International DuraStar

Over the last 30 years, International brand medium-duty trucks have held between 25 and 50 percent of the
total medium-duty truck business. In fact, for the past 20 years, as new players have entered the market
attempting to duplicate our success, International medium-duty trucks have been the market leader,
establishing an unmatched reputation for durability and performance.

Fixing downed power lines, towing vehicles off the side of the highway, racing to a fire—all jobs that require
constant uptime and attention, and all jobs that the International DuraStar is ready to handle.

The International DuraStar includes customer friendly features like an industry leading spacious 82-inch wide
cab and its best-in-class three-piece, high-strength composite hood which requires only 15.7 Ibs of hood tilt
effort. And, perhaps, the most customer-friendly feature in the industry, MaxxForce Advanced EGR emissions
technology—the only no-hassle emissions technology that doesn’t require an operator to find or fill liquid urea.

With the power of the new MaxxForce 7 or the legendary MaxxForce DT, along with the proven reliability of the
Diamond Logic® electrical system, DuraStar caters to the widest possible range of vocations, all with one goal
in mind—get the job done, and keep the customer ready for whatever the next day brings.

“Our DuraStar is far and away the most durable, dependable and customer-friendly medium-duty truck in the
industry,” Hebe added. “When we add the TerraStar to our medium-duty line-up, International medium-duty
trucks offer the medium-duty customer the most complete line-up of rugged, reliable trucks available.”

About Navistar

Navistar International Corporation (NYSE: NAV) is a holding company whose subsidiaries and affiliates produce
International® brand commercial and military trucks, MaxxForce® brand diesel engines, IC Bus™ brand school
and commercial buses, Monaco® RV brands of recreational vehicles, and Workhorse® brand chassis for motor
homes and step vans. The company also provides truck and diesel engine service parts. Another affiliate offers
financing services. Additional information is available at www.Navistar.com/newsroom.
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*(Based on R.L. Polk data 1990-present,Cclass 6,7 minus strip chassis)
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